
Appraisers and Buying Power 
 
Sparse inventory in many close-in 
neighborhoods, a shortage of appraisers, and 
the likelihood of an interest rate hike before 
year-end are sources of concern currently in the 
market. 
  
Closing times are increasing because appraisals 
are more difficult to get completed in a timely 
manner. The number of certified appraisers 
statewide has diminished by half from 5,000 to 
around 2,500 since Dodd/Frank regulations took 
effect. Appraisers are struggling to establish 
values based on the continued rise in sales 
prices. Many buyers are faced with the prospect 
of paying above appraised values if they want to 
secure a home, which means a buyer must pay 
this difference in cash so the mortgage amount 
doesn't exceed the valuation. 
  
Compared to a year ago, there were 1,275 more 
new listings during September, ending the 
month with 10,047 total new listings. Like most 
months this year, however, September's 
pending sales of single family homes and condos 
exceeded the number of new listings. Brokers 
reported 10,463 pending sales (mutually 
accepted offers) last month for a 9.3 percent 
improvement over a year ago. 

  
The current 
selection of 
active listings is 
down about 8 

percent from the year-ago inventory. Area-wide 
supply, as measured by months of inventory, 
improved slightly from August, rising from about 
1.9 months to 2 months. Supply remained 
below two months in King, Snohomish and 
Pierce counties. Single family homes that sold in 
King County dropped from $550,000 in August 
to $538,000 for September. Compared to 12 

months ago, the countywide median rose 9.7 
percent for single family homes and 16.4 percent 
for condos. Condo prices area-wide rose 17.3 
percent from a year ago, escalating from 
$260,000 to $305,000. Supplies are tight, with 
only 1.3 months of inventory. In King County, 
where last month's median sales price was 
$355,000, there is only one month of supply. 
Similarly, Snohomish County has only a month of 
inventory; year-over-year prices there rose 
nearly 9.8 percent. 
  
It is important to note that 1% change in interest 
rates equates to a $200-plus increase in monthly 
payments on a $400,000 home and more than 
$160 a month on a $275,000 home. That means 
property values would have to decrease by over 
12% to balance the increase in payment due to 
higher interest rates. And that is not happening 
anytime soon. 

Hardwoods vs. Carpet  

According to HGTV, the top request of home buyers and renters when looking for a home is hardwood flooring. 
In  fact, a study found that 54% of home buyers were willing to pay more for a home with hardwood flooring. 
Good quality carpet can last about 10 to 15 years, while hardwood can last forever. The return on investment 

for installing hardwood will vary according to your market and other factors, but 
hardwood flooring can often help your home sell faster. 

Reasons to Install Carpet — While many buyers and homeowners prefer hardwood 
flooring throughout their home, some people prefer carpet in the bedrooms 
because they like a softer surface. When you live in a two or three-story home, 
carpet also helps reduce noise. If you would still prefer hardwood floors throughout 
your home, you could put area rugs in your bedroom.  

Fall 2016 

Fall Tip #1 

Check caulking around 

sinks, showers and toilets 
Reasons to Buy This Fall 

1. Either way, you are paying a mortgage, whether it’s 

yours or your landlord’s. 

2. Prices will continue to rise. Home values will continue 

to appreciate for years. Waiting no longer makes sense. 

3. Mortgage rates are at historic lows. 

4. If the right thing for you and your family is to purchase 

a home this year, buying sooner rather than later could 

lead to substantial savings. 

http://www.hgtv.ca/incomeproperty/article/top-5-renos-for-return-on-investment/
http://www.realtor.com/advice/sell/how-to-calculate-square-feet/
http://www.realtor.com/advice/sell/how-to-calculate-square-feet/
http://www.realtor.com/advice/jazz-up-home-upgrades-worth-expense/


Top Reasons to Stage Your Home 

Green Lake Home For Sale! 

First Agent  

Photo 

Roger Morris, Realtor® 
(206) 595-7700 
rogermorris@cbbain.com 
www.rogermorrisrealestate.com 

Spectacular views of the city skyline, Mt. Rainier & Sound 

from this top floor, light filled unit with wall of windows. 

Charm abounds with oversized living room, sought after 

southern exposure, hardwoods, vintage tile work, the list 

goes on! 1 bed, 1 bath, 602 sq. ft. 

 $316,000 

OPEN HOUSE  Sunday, October 23 1-4pm 

530 W Olympic Place, Unit 406  

Seattle 98119 

Roger Morris, Realtor® 

(206) 595-7700 

rogermorris@cbbain.com 

www.rogermorrisrealestate.com 

1.  Get the Highest Price for Your Home.  A well-staged home is aesthetically 

pleasing.  Everything looks inviting, comfortable, and simple.  It elicits a 

strong emotion from buyers:  desire. Staged Homes spend HALF as much 

time on the market and sell, on average, for more than 6% above asking. 

2.  Your Home Will Sell Faster.  According to Accredited Home Staging, 95% 

of staged houses sell, on average, in 11 

days less compared to non-staged 

properties. 

3.  Staging Helps with Procrastination.  

Your stager will want many of your 

collector items put away.  This is called 

decluttering and depersonalizing.  You will have to tackle this at some point. Get it done early, store boxes in the 

basement, a POD, or rent a storage unit for a few months. 

4.  Staging Will Teach you a Few Things.  Maybe you never had a decorator and you've done it all yourself. Those floral 

curtains in the bedroom, the layout of the pictures over the living room sofa, the furniture placement in the family 

room or the overlarge chair in the den.  It may work for you which is great - but a stager might just show you a "better" 

option, which is something you can take with you to your new home. 

5.  You Never Get a Second Chance to Make a First Impression.  The internet is a key part of marketing a home. If you 

have a staged property on the internet and in your marketing materials, presentation is so much stronger, it gets 

people in the door. 81% of buyers say it’s easier to visualize a staged home as their future home. 

For more info, watch my video at http://rogermorrisrealestate.com/staging 

Queen Anne Condo For Sale! 

Roger Morris, Realtor® 

(206) 595-7700 

rogermorris@cbbain.com 

With it being that time of year to clean and change your furnace filters, air ducts and dryer vents, I personally have had a 

great experiences with Better Air NW. If you haven’t had your furnace ducts cleaned, give them a call!  

Email: betterairnw@gmail.com  

Phone: 206-898-5743  

www.betterairnw.com  

Tip #2 

Check gutters, strainers 

and downspouts 

Tip #3 

Cut back all vegetation 

from structures 

Tip #4 

Look for missing, loose or 

damaged shingles 
The inventory of homes for sale in Seattle is low and now is great 
time to sell. Give me a call for a free market analysis of your home’s 
worth in today’s real estate market. Or pass along my name if you 
know someone looking to buy or sell...(206) 595-7700. 

Looking to sell? 


